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School for Successful Ranching set for  
March 18-19. 
 
Texas and Southwestern Cattle Raisers Association’s 
School for Successful Ranching just keeps getting 
bigger and better! 
 
The 11th annual school is scheduled for March 18-19, 
2005, in conjunction with TSCRA’s 128th annual 
convention in Fort Worth. 
 
This year’s expanded curriculum offers a daylong 
workshop on low-stress cattle handling plus a half-day 
with 12 classes comprising four tracks:  Ranch 
Resource Analysis, Ranch Resource Management and 
Focus on the Consumer. 
 
Participants may specialize by attending three different 
classes in each track or they may chose three courses 
from any of the tracks.  CEU’s will be offered for the 
Texas Beef Quality Producers program and the Society 
for Range Management. 
 
The $75.00 registration fee covers presentations on 
both days, and a hot lunch on Friday.  As a bonus,  
school participants will be admitted free to TSCRA’s 
250-exhibit trade show following the conclusion of the 
school on Saturday 
 
Deadline for registration is March 10, 2005.  To 
register online go to www.texascattleraisers.org.  For 
more information contact Mark Perrier at 1 (800)242-
7820, ext. 118. 
 
Private Applicator Training 
 

exar County Extension Office will be conducting a 
Private Application Training on Thursday, March 

3, 2005 beginning at 8:30 a.m. located at 3355 Cherry 
Ridge Dr., Ste 208. Class is $25.00 which includes the 
manual and worksheet.  Please contact Sheilah at 
210/467-6575 for more information. 
 

 
2005 Bexar/Guadalupe/Comal County 
Beef Cattle Field Day 
 

his years Beef Cattle Field Day is scheduled to  
take place on Saturday, May 14th at Boysville in 

Converse, Texas beginning at 8:30 a.m.  Some of the 
topics to be discussed will include; How to score cows 
condition and the importance of condition scores; 
Beneficial plants for wildlife; and Feral Hogs.  3 CEUs 
will be offered.  For further information please visit our 
website at bexar-tx.tamu.edu or you may contact Jerry 
Warren, Bexar County CEA-Ag at 210/467-6575. 
 
Would you like to become a member of the 
South Texas Area Farm and Ranch Club? 
 

he purpose of the South Texas Area Farm and 
Ranch Club is to provide a forum to discuss issues 

affecting agriculture and the agrifood industry; support 
effective leadership in agriculture; provide outstanding 
monthly educational programs; to keep members 
informed of pending legislation which might affect 
them and/or their businesses; and to support and 
maintain a working relationship with various 
agricultural organizations, with particular emphasis on 
supporting the Texas AgriFood program. Meetings are 
held at 12:00 p.m. every 3rd Thursday of the month.  
The cost is $6.00 which includes a lunch and a guest 
speaker.  The meetings are held at Aggie Park, 6205 
West Avenue, San Antonio, TX. The cost to become a 
member is $20.00.  If you are interested please contact 
Sheilah at 210/467-6575. 
 
Beef Outlook Steady for 2005 
 

eef producers and consumers alike can look 
forward to steady prices for 2005, according to 

Jim Gill, market director for the Amarillo-based Texas 
Cattle Feeders Association (TCFA). 
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Speaking at the annual TCFA year end news 
conference, Gill said a projected 2% to 3% increase in 
beef production in 2005 will push average retail beef 
prices to around $4.00 per pound, slightly below the 
$4.05 average in 2004.  “However, the anticipated 
reopening of the Japanese beef market some time in 
2005 should prevent prices from falling any lower,” he 
said. 
 
In addition, beef prices will continue to be challenged 
by competing meats, as Gill predicts that both pork and 
poultry supplies in 2005 will increase 2% to 3% above 
2004 production levels.  However, Gill predicts a 
continued strong consumer demand for beef, which 
will tend to keep retail prices steady, he said. 
 
Fed cattle prices will trade from & $80.00 to $92.00 in 
2005, Gill predicted.  His outlook shows fed cattle 
prices ranging from $85.00 to $92.00 in the first 
quarter of 2005; $80.00 to $90.00 in the second and 
third quarters; and $85.00 to $90.00 in the fourth 
quarter.  That’s a similar trading range to 2004, he said, 
adding that 2004 prices in the fourth quarter have been 
supported by the weather.  “Weather has been the 
developing story in the industry for the past two 
months,” he said.  “Following a wetter-than-normal fall 
and early winter production in feed yards has been 
reduced and cattle marketings have been delayed.  This 
has supported fed cattle prices but, as with weather 
markets, the price increase has not offset the 
production setback.” 
 
Feeder cattle supplies will continue to tighten over the 
next couple of years, he said, reflecting the liquidation 
that has been in effect since 1996. Southern Livestock Standard 

 
Planning Essential for a Successful 
Prescribed Rangeland Burn 
 

oing things the “natural way” continues to be 
appealing to a large segment of the population 

these days.  The way nature intended things to occur 
still has a lot of merit even in these technically advance 
times.  The “old time” farmers and ranchers had a lot 
of remedies for solving problems that didn’t require 
fossil fuel, synthetic chemistry, electricity or artificial 
intelligence to get the job done.  Of course many of 
those remedies were slow, inefficient and involved 
tremendous amounts of backbreaking manpower.   
 
One “back to nature” approach to range management 
that has regained popularity during the past twenty 
years is the use of fire According to historians fire 

started by lightning strikes has been nature’s way of 
suppressing brush invasion on the vast prairies of the 
Great Plains well before Columbus discovered the 
“New World”.  The impact of these range fires 
influenced the great bison herds to migrate across the 
western plains.  Indian tribes that were dependent on 
the buffalo were forced to migrate as well. 
 
A controlled fire under the proper conditions can still 
be an effective tool to suppress invading species that 
are undesirable.  Fire is also an economical and 
effective means of removing course low quality 
vegetative matter and stimulate higher quality plant 
growth.  But just as with the use of mowing, herbicide 
application or plowing, some potential for negative 
results exist, not to mention the added risk of getting 
out of control.  January and February are typically the 
most popular months of the year to conduct a 
predescribed burn on range or improved pasture land.  
That is piratically true in South Texas and for good 
reason.  Basically because warm season grasses are 
some what dormant and dry in the winter burn.  Also 
of extreme importance is that we have more calm days 
during December, January and February than any other 
time of the year.  Therefore, the influence of wind is 
more predictable and less likely to intensify to the 
extent it could during a warm summer day. 
Obviously ample fuel (dry grass) is a necessary 
ingredient for r a successful prescribed burn.  But it 
takes more than a dry grass, a calm day and a cigarette 
lighter to have a successful prescribed burn experience!  
Advanced planning is essential because there are many 
more points that must be considered if the burn is to 
produce a response and not do more harm than good. 
 
Planning needs to start well ahead of the first good 
calm day that comes along during the winter.  When 
planning keep the pasture improvement objectives in 
mind.  Is a prescribe burn capable of producing the 
desired results?  Can a prescribed burn be implemented 
on this property without violating local ordinances that 
may be in effect?  Do the expected results out weigh 
the negative risk from implementing a burn?  Will the 
livestock and wildlife that live on this land have ample 
available grazing and habitat following the burn?  Can 
adequate safe guards be put in place to avoid any 
potentially adverse effect to adjacent properties and the 
human population m that may be living or travel in the 
vicinity of the burn site?  Is ample equipment and 
manpower available to keep the fire under control in 
the event of a wind shift?  If you are able to answer yes 
to all of these questions then a plan for prescribed burn 
might be worth developing. 
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An excellent resource is available from Texas 
Cooperative Extension in the form of an easy to read 
publication titled “Planning a Prescribed Burn”.  This 
is reference is listed as publication L-2461.  It contains 
a handy Rancher’s Checklist for Prescribed Burning.  
Additional technical assistance is available from 
USDA’s Natural Resource Conservation Service.  
Don’t forget to inform your local fire department and 
county sheriff’s office.  Southern Livestock Standard 

 
TCFA Announces Top 10 News 
Stories for 2004 
 

attle feeders began and ended the year with BSE 
in the headlines, according to Richard McDonald, 

president & CEO of the Texas Cattle Feeders 
Association (TFCA).  Speaking at the annual TCFA 
year-end news conference in Amarillo, McDonald 
summarized the year and released the Association’s 
Top 10 news stories for 2004. 
 
“There’s no do doubt that BSE was the news story for 
cattlemen in 2004,” he said.  “However, it’s important 
to remember that BSE is an animal health issue, not a 
food safety issue.  Consumers showed they understand 
that, and showed that they have faith in the government 
and industry’s efforts to deal with the disease, by 
continuing their record-setting demand for beef.” 
 
Where the BSE issue affected cattlemen was the export 
markets.  Several of the major export markets for U.S. 
beef remain closed, but progress has been made.  “The 
U.S. and Japan reached a framework agreement that 
will eventually reopen the Japanese market to U.S. 
beef, “McDonald said. 
 
Other top issues for cattle feeders in 2004 included the 
continued challenge of the beef check off and 
development of a National Animal Identification 
System, McDonald said.  Here are the news stories that 
made headlines this year: 
 
Top 10 News Stories in the Cattle Feeding Industry 
 

1. BSE was the top news story for cattlemen in 
2004.  The year began and ended with BSE in 
the headlines. 

2. The U.S. and Japan reached a framework 
agreement that will eventually reopen the 
Japanese market to U.S. beef. 

3. The USDA published rules to allow imports of 
Canadian live cattle.  Trade will likely resume 
early in 2005. 

4. The U.S. Supreme Court heard oral arguments 
in a case challenging the beef check-off.  A 
decision is expected sometime the first half of 
2005. 

5. The National Animal Identification System 
continued to take shape.  Premises registration 
began in some state in late 2004. 

6. Many areas. Fighting drought for years, 
received ample rain in 2004.  In parts of the 
country, however, a wet fall and winter began 
to affect cattle performance. 

7. Mandatory country-of origin labeling was 
delayed by Congress, but they failed to adopt 
voluntary COOL as a replacement. 

8. A U.S. district judge threw out a jury verdict 
against Tyson Foods in a case that alleged the 
packer used captive supplies to depress cattle 
prices.  The case has been appealed. 

9.  A NAFTA panel ruled that Mexican tariffs on 
U.S. beef were illegal, but Mexico hasn’t 
changed the tariffs. 

10. The U.S. beef industry launched pre-harvest E. 
coli guidelines that identified best management 
practices for cattlemen to continue efforts in 
food safety.  

 
Top 10 News Stories Around TCFA in 2004 
 

1. TCFA worked with federal officials on 
proposed BSE regulations, asking that interim 
BSE rules not become final until the results of 
the enhanced BSE surveillance program are 
known.   

2. New rules for Texas confined animal feeding   
operations were adopted and a new general 
permit was released.  TCFA was heavily 
involved in the process. 

3. The Texas Court of Appeals upheld the state’s 
right to farm law.  TCFA was instrumental in 
passing the law in 1981. 

4. TCFA worked to maintain favorable tax 
treatment for agriculture during a special 
session of the Texas legislature. 

5. TCFA’s Political Action Committee, Beef-
PAC, notched an impressive 94% success rate 
in the November elections. 

6. New regulations for the Arkansas River shiner 
were released.  TCFA participated in a suit to 
restrict critical habitat designation for the 
minnow. 

C 



 4

 
7. The black-tailed prairie dog was removed from 

the federal endangered species list.  TCFA 
winvolved in a coalition that worked to develop 
voluntary management plans 

8. TCFA held a feed yard tour for the 
Congressional Food Safety Caucus to educate 
elected officials and their staffs on food 
production and livestock operations. 

9. The first Bovine Genome Sequencing Project 
database was released.  TCFA was instrumental 
in helping generate funding for the project. 

10. TCFA continues to encourage development and 
roll-out of new beef products.  In the last six 
years, 2,100 new beef products were 
introduced.  New beef products helped 
contribute to a record $70 billion in consumer 
expenditures in 2004. Southern Livestock Standard 

 
Factors and Feeds for Supplementing 
Beef Cows 
 

beef cow requires energy, protein, minerals, and 
vitamins in its diet.  What determines how much 

of these nutrients if required?  What determines if they 
need to be supplemented in the diet?   
 
Many factors affect the amounts of required nutrients.  
A female performs many functions-body maintenance, 
activity, weight gain, reproduction, and mild 
production. 
 
The nutritional value and quantity of available forage 
determine if nutrients need to be supplemented in the 
diet.  During most of the year, warm-sean forages are 
likely to be deficient in some minerals, especially 
phosphorus and certain trace elements like copper and 
zinc.  In most situations, supplementation should 
include at least year-round provision of salt and a 
mineral with 8 percent to 12 percent phosphorus and a 
similar level of calcium.  Vitamin A, which usually is 
low in dry or weathered forages, should be injected or 
fed in mineral or other supplements if it is suspected to 
be deficient.  Mineral and vitamin supplementation 
should be a high priority because deficiencies can be 
corrected for relatively little cost. 
 
After addressing mineral and vitamin needs, protein 
and energy deficiencies must be considered.  Forage 
protein and energy vary seasonally.  Warm-season 
forage typically becomes deficient in protein in mid-
summer and again in winter.  Forage lacks adequate 
energy content primarily in winter, but energy 

available to the animal is restricted more often by a 
limited supply of forage rather than by deficiencies in 
plant composition. 
 
Factors Affecting Supplementation 
 
Many factors affect the type and amount of protein or 
energy supplement that a beef cow may require.  There 
are six critical factors that affect supplementation 
needs. 
 
Forage Quantity.  The amount of available forage 
obviously affects the need for supplemental feed.  If 
grazing or hay will be limited, take immediate action.  
Reduce the number of animals in order to lessen the 
need for supplemental feeding of the remaining cows.  
As forage supply declines, the opportunity for animals 
to selectively graze decreases, and so does diet quality.  
Then, supplementation may become necessary even if 
animal numbers are reduced. 
 
Forage Quality.  Poor quality forage has than 6 percent 
to 7 percent crude protein (CP) and is low in 
digestibility, with less than 50 percent total digestible 
nutrients (TDN).  These deficiencies limit the amount 
of such forage that an animal can eat.  Because both 
consumption and nutrient content of poor quality 
forage are low, supplemental needs are high.  Medium 
quality forage (7 percent to 11 percent CP, 50 percent 
to 57 percent  TDN)  eliminates or significantly 
reduces the need for supplementation.  High quality 
forage (above 12 percent to 14 percent CP and 57 
percent TDN) can be consumed in the largest amounts 
and usually removes any need for supplementation, 
except possibly for high milking cows in low body 
condition.  However, forage that is high in quality but 
low in quantity, a common situation in early spring, 
increases the need for supplementation of dietary bulk 
and energy.  The amount a cow can eat in a day ranges 
from as little as 1.5 percent of body weight for avery 
low quality forage.  The typical amount is 2.0 percent 
to 2.5 percent. 
 
Body Condition.  The level of body condition (amount 
of fat) affects supplemental requirements.  Low body 
condition markedly increases the need for 
supplemental nutrients, and meeting such needs often 
is prohibitive.  Moderate body condition significantly 
reduces or eliminates the need for supplements.  Fleshy 
cows generally need little if any supplement and the 
daily amount of forage required often can be reduced.  
If forage consumption is not reduced, higher 
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production is possible or reserves of stored body 
energy can be maintained. 
 
Body Size.  The potential for forage consumption is 
related to body size, so larger animals may not require 
more supplement than smaller ones.  Adjustments in 
stocking rate, to allow adequate amounts of forage per 
cow, may offset differences in size but will increase the 
cost per cow.  But if forage is sparse limited, larger 
cows require proportionately more supplement. 
 
Age.  Young animals are still growing and require extra 
nutrients, but their body size is not as large as mature 
animals.  Because of their smaller body size, growing 
heifers cannot consume as much forage as mature 
cows.  For these reasons, young females require higher 
quality diets than mature cows and often require more 
and supplements. 
 
Feeds for Supplementation 
 
What are some protein and energy supplements and 
how should they be used? 
 
Oilseed Meals.  Cottonseed, soybean, and peanut meals 
often are manufactured as large pellets or cubes for 
feeding convenience.  These are high protein (38 
percent to 45 percent CP), medium to high pounds a 
day.  Although relatively costly per ton, these feeds are 
most useful when supplemental protein, and little or 
nor energy, is needed.  Oilseed meals are especially 
suitable for dry cows in moderate to good flesh when 
they have to adequate amounts of low protein, medium 
energy forages. 
 
Grain.  Corn and grain sorghum (milo) are the most 
common low protein, high energy sources.  Other 
grains include oats, wheat, and barley.  Grains often are 
the cheapest sources of supplemental energy.  Similar 
feeds include processed byproducts such as wheat 
mids, soybean hulls, and rice bran.  These byproducts 
are slightly higher in protein and a little lower in 
energy than grains and are relatively low in starch.  
Starch can interfere with forage digestibility, so these 
are excellent supplements to forage.  Feeds in this 
category commonly are found in breeder/range cubes. 
 
Protein Blocks and Liquids.  These feeds usually 
contain 30 percent to 40 percent CP and typically are 
low to medium in energy.  Their formulation or 
physical structure limits consumption to around 1 
pound to 3 pounds daily.  The protein portion often 
consists of 50 percent TDN) where convenience of 

self-feeding is a priority.  These feeds generally will 
not fill large voids of nutrient deficiency, nor support 
higher levels of animal performance. 
 
Hays.  High quality hays, such as alfalfa, peanut, and 
soybean, can be used as supplements.  These medium 
protein (usually 15 percent to 20 percent CP), medium 
energy sources can be limit-fed in place of one of the 
feeds discussed previously.  Such hays also can be fed 
free choice, although protein is wasted, if their cost is 
competitive.  
   
Supplementation Strategies 
 
Supplements must be chosen to meet particular nutrient 
deficiencies.  Body condition is a key factor in the 
choice of supplements.  Thin cows are relatively more 
deficient in dietary energy than in protein.  In contrast, 
fleshier cows may need protein, if they need anything. 
 
To minimize supplementation, use forage supplies 
logically, In general, hay (excluding supplemental 
alfalfa, etc.) should not be limit-fed with standing 
forage.  Limit-feeding of hay encourages cows to 
reduce grazing and fails to use pastures while quality is 
reasonably good.  For example, assume available 
forage for grazing or feeding includes some tame 
pasture (such as coastal bermudagrass), some native 
range, and some hay.  As winter approaches, the tame 
pasture should be used first, native range next, and hay 
last.  The way each forage is utilized most efficiently, 
and there is a better chance some hay will be left in late 
winter to early spring when high quality green growth 
begins but is limited in amount. The Texas A&M Univ. System 
 
U.S. Cattle Inventory Up Slightly: 
Market Outlook Bright 
 

he U.S. cattle inventory increased slightly, 
indicating the end of an eight year cycle of a 

declining cattle herd since the 103.5 million head 
cyclical peak on January 1, 1996.  According to 
USDA’s January 28, 2005 Cattle report, all cattle and 
calves in the U.S. as of January 1, 2005  totaled 95.848 
million head, up 1.0 percent from 94.888 million head 
on January 1, 2004, but 0.3 percent below the 96.1 
million head inventory two years ago. The report 
indicated increases in all categories except other heifers 
(feedlot heifers) which decreased 13,000 head from an 
inventory 9.806 million head on January 1, 2004.   
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While the inventory increase was relatively small, the 
report indicates the end of a liquidation and the start of 
the herd rebuilding cycle.  There was only minor 
market reaction as the inventory increase had been 
anticipated by the industry. 
 
While the cattle market weakened slightly during Nov.-
Dec. ’04 after record highs last summer, the market 
outlook appears relatively bright.  The market appears 
to be slowly recovering after the recent weakness.  The 
weakness appeared associated with several factors, 
including:  USDA’s recent announcement that the 
border to Canadian live cattle marketings; an increase 
in feedlot inventory and increases in slaughter weights.  
It appears that the January 2, 2005 annoucement, 
confirming a new Bovine Spongiform Encephalopathy 
(BSE) case in Canada had a short lived impact on the 
market. 
 
While cattle prices remain below last summer’s record 
highs, it appears that prices for calves and feeders will 
likely remain relatively strong as calf and feeder 
supplies are at a low level.  In addition, now that herd 
rebuilding is underway, the retention of heifers in the 
herd will add to the reduced supplies of calves and 
feeders for the next several years. 
 
Increased exports, as Mexico re-opened its borders to 
U.S. cattle and beef exports, will help but may not be 
enough to boost prices significantly in the short term.  
Restoring normal beef processing and marketing will 
require a reopening of all of the export markets, 
especially trade with Japan and South Korea. 
 
Feedlots Full 
 
Feedlots, however, appear behind in marketing, 
supporting a probable short term continuation of the 
recent market weakness.  According to USDA’s 
January 21, 2005 Cattle-on-Feed report, cattle 
placement during December totaled 1.83 million, five 
percent above December ’03 and 14 percent above 
December ’02.  This was the highest number of 
placements for the month of December since the series 
began in 1996.  Net placements were 1.74 million.  The 
inventory of cattle and calves on feed for slaughter 
market in the United States for feedlots with capacity 
of 1,000 or more head totaled 11.3 million head on 
January 1, 2005, slightly above January 1, 2004 and six 
percent above January 1, 2003. 
 
 
 

Calf Crop Down 
 
Meanwhile calf and feeder cattle supplies remain low.  
The 2004 calf crop was estimated at 37.625 million 
head, down 278,000 (0.7 percent) head from 37.903 
million calves born in 2003 and down 1.6 percent from 
a calf crop of 38.224 million head in 2002.  Calves 
born during the first half of the year (spring 2005 
feeder calf crop) were estimated at 27.4 million, down 
one percent from 2003 and down two percent from 
2001. 
 
Meat Production Forecast Up 
 
According to USDA’s January 12, 2005 supply 
demand report, total red meat and poultry production in 
2004 at 85.142 billion pounds dropped only 45 million 
pounds from 85.187 billion pounds produced in 2003.  
Early estimates for 2005, however, indicate that total 
red meat and poultry production will increase to 87.96 
billion pounds.  The estimate includes 1.482 billion 
pound increase in beef (6 percent), 202 million pound 
increase in pork (1.0 percent) and 1.11 billion pound 
increase in poultry (2.8 percent).  Average live weights 
for cattle slaughtered during 2004 at 1,268 pounds 
were up 24 pounds from 2003.  A similar weight for 
2005, probably accounts for the projected increase in 
beef production as feed costs remain relatively low.  
Cattle placements are up in Canada.  So, ample 
supplies of red meat and poultry and increased 
cattle/beef imports from Canada may keep a short-term 
lid on a major market improvement. Jose G. Pena 

 
Beef Cattle Marketing Alternatives 
 

ome cattlemen tend to overlook marketing until the 
cattle or calves are ready for market and by then it 

is usually too late to do anything other than accept the 
highest bid.  Cattlemen have many options to enhance 
the returns from their cattle: price strategies (forward 
contracting, futures trading and options trading; 
marketing strategies (what weight to market, when to 
liquidate, when to increase herd size, what time of year 
to market, etc.); or marketing alternatives (electronic 
marketing, group marketing or integration). 
 
There are several marketing methods available to 
cattlemen with some variations within each.  These 
marketing methods include Auction Markets, Direct 
Sales, and Electronic Marketing. 
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Auction markets became popular marketing method in 
the  1930’s and 1940’s.  Several things had occurred in 
U.S. history that made auction markets a practical 
means of selling cattle.  These included a vas network 
of railroads, highways, trucks and trailers, and settling 
and fencing of much of the rangeland.  Cattle could not 
longer be driven across vas ranges.  Who wanted the 
hardship of long and dangerous trail drives anyway?  It 
was much easier to transport cattle to nearby auction 
markets, where cattle were sold, assembled in larger 
groups and shipped out by truck or rail.  It is easy to 
see how local auction markets became the primary 
means of selling cattle, becoming even more important 
than the old terminal markets by the 1950’s.  Today 
there are some 160 auction markets serving Texas 
cattlemen.  Advantages and disadvantages of auction 
markets include: 
 
Advantages 

• Convenience.  Most cattlemen have an auction 
market operating weekly within 50 miles of 
their operation. 

• Fast selling.  Cattle are sold on the specified 
sale day.  The seller can deliver cattle and pick 
up his check on the same day. 

 
Disadvantages 

• No seller input in pricing- other than cattle 
pulled out of the sale and taken back home. 

• Selling cost per head may be higher.  Sellers 
must check each auction market.  Marketing 
cost usually vary. 

 
Direct Sales 
 
Direct selling refers to selling cattle from one ranch to 
another, or from ranch to feedlot, or from feedlot to 
packer.  Direct Selling from the ranch has become 
more important as buyers seek fresh, healthy supplies 
of cattle with know genetic background and 
performance traits. 
 
Advantages 

• A cattleman can merchandise his own animals.  
Because he is directly negotiating with buyers, 
he is in a better position to point out the 
positive aspects of the cattle. 

• A cattleman can exercise his independence to 
the fullest.  He has unlimited negotiation or at 
least as unlimited as a buyer will tolerate.  Also, 
the cattleman may trade anytime he is ready 
and can find buyers. 

 

Disadvantages 
• The cattleman has more responsibilities in 

competitively pricing his cattle.  He must keep 
abreast of the market and determine the value 
of the cattle according to their grade, weight, 
sex, age flesh and fill condition. 

• More haggling.  The cattleman must be 
acceptable or tolerable to offering and counter-
offering in the process of ensuring a 
competitive price for his cattle. 

 
Electronic Marketing 
 
With today’s modern and sophisticated means of 
communication, more unique methods exist for putting 
sellers, buyers and cattle together.  The telephone has 
long been used in locating and trading cattle.  Already 
cattle have been sold via video and computer methods.  
These techniques are still in their infancy buy will be 
more important marketing methods in the future.  
Cattlemen should be familiar with these techniques and 
consider them when deciding which marketing method 
to utilize.  Computer marketing on a commercial day-
to-day basis offers many advantages and probably will 
emerge as the leading method of marketing feeder and 
stocker cattle  in the United States.  Video marketing is 
popular, but is too costly to ever be a day-to-day 
marketing method.  It has already been demonstrated 
by CATTLEX that cattle can be sold efficiently sight 
unseen.  For these reasons, most of the following 
advantages and disadvantages relate more to computer 
marketing. 
 
Advantages 

• Exposes offering too many buyers.  A computer 
communication network can be linked across 
the nation with land lines or satellite, enabling 
buyers from many states to see the listings of 
cattle and bid on those they wish to buy. 

• Provides entry to small markets.  Small and 
remote markets can list cattle over such a 
system and offer the cattle to buyers not 
normally available. 

 
Disadvantage 

• Buying sight unseen requires accurate and 
dependable descriptions.  Much of this 
important consideration was overcome with the 
description criteria developed in the CATTLEX 
system. Ernest E. Davis 
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Mailing List                
 
To help defray costs, we are updating our mailing list.  
If you no longer wish to receive this newsletter, please 
contact Sheilah by phone (210/467-6575) or email at 
(sjwright@ag.tamu.edu).  Be sure to indicate that you 
wish to be removed from the Beef Cattle Newsletter 
list. 
  
Notice:  For continued updates on CEU’s offered 
through our office please refer to our website:  
bexar-tx.tamu.edu 
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